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Customer: Ryosan Company, Limited
Meeting Day : 2025.07.04
Meeting Method : Visit Conference
Meeting Agenda : Introduction of A&W solutions and sales discussion
Meeting Purpose : Same as above
Whether the results of the meeting achieved the expected purpose: Yes

Participants:
· Ryosan Company, Limited :
Engineering Headquarters, Application Development Dept.
· Kouchi Mitsuhashi : General Manager
· Makoto Hashimoto : Manager
· Syouichi Someya : Engineer
Engineering Headquarters, Device Engineering Dept.
· Manabu Suda : Engineer
1st Device Business Division, Engineering Support Dept. 2nd Section.
· Satoshi Jotaki : Manager

Summary:
· Ryosan's main customers for in-vehicle RENESAS products are PIO and ALPS/ALPINE.
· Ryosan understands that A&W has strengths in LE Audio solutions, but the LE Audio market has been slow to take off, so there are few business negotiations.
· Ryosan requested that A&W provide the company introduction materials explained today in order to introduce A&W.
· I will check with HQ, but I have asked that customer information be disclosed to A&W in advance when Ryosan provides it to customers.
· Ryosan intends to introduce A&W's solutions to various customers if A&W wishes to actively expand sales beyond in-vehicle products.
· Currently, RENESAS BT products do not support LE-Audio, and although there are development plans, the release date has not yet been decided.
· Ryosan explained that the Telink B.T SOC supports LE-Audio in its products.
Telink | Chips for a Smarter IoT

Detailed discussion:
· [bookmark: _Hlk202959195]Background
· I checked the status of collaboration between A&W and Ryosan from a year ago and found that there had been no track record of joint sales promotion or the like.
· I joined A&W in February of this year and asked that I exchange information on a regular basis going forward.

· Ryosan Company Introduction
· Ryosan explained about its merger with Ryoyo, its customers, and the products it handles.
· I asked whether RENESAS (formerly Dialog) BT products have a built-in stack or whether customers can select the stack.
· Ryosan explained that the RENESAS stack is built-in, and that if users want to change it, it is possible to make changes in some user areas.
· According to Ryosan, RENESAS (formerly Dialog) BT products have a built-in stack and are certified and guaranteed, so it is not possible to replace them with other companies' stacks.
· I asked Ryosan to introduce us to Telink if they were interested in A&W's solution.
· Ryosan said that there is demand for LE Audio in the gaming market because people are concerned about the latency of Classic.
· Ryosan said he believes that if LE Audio is installed in smartphones, demand for LE Audio in audio-related products will increase, but that he doesn't see much of an increase in demand at the moment.
· Ryosan said he remembers doing a mirroring demo with A&W at R-Car in the past.

· Introducing A&W Solution
· I gave an overview of A&W's company and introduced its solutions.
· Ryosan expressed interest in ECNR and asked about the resources (ROM/RAM) and minimum CPU performance required by S/W ECNR.
· I will check with headquarters and get back to you.
· Ryosan said that there are products from RENESAS and Microchip that support audio I/F in their MCUs, so if ECNR can run on MCUs, the range of applications will expand.
· I introduced the fact that A&W's BT Stack and ECNR have been adopted by Japanese IVI vendors.
· I introduced A&W's business model.
· I showed Ryosan a video introducing A&W Solution.
· I explained that there is demand for LE Audio applications in the two-wheeled market.

Action Item:
· Ryosan
· Identify A&W Solution's customer needs and introduce interested customers to A&W.
· A＆W
· Provide company introduction materials to introduce A&W Solution to customers.
· If there is experience in implementing ECNR on an MCU, provide information such as the resources (ROM/RAM) and the CPU performance required.
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