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Customer: 
Meeting Day :2023/04/13
Meeting Method: face to face
Meeting Agenda: future corroboration 
Meeting Purpose: To know each other 


Participants:
•	Shinko : Suga-san Industrial sales, Tairaku-san Automotive
•	A&W : Suzuki. Mingfa,Araki,Kevin

Summary

1. The automotive group used to be sold R-car to Denso but now the distributor channel was changed, so now they do not sell R-car to Denso 10 and Denso.

2. They have their own software development center (82 people).

3. there are 9 subsidiaries and also 8 branches in the world (automotive sections)

4. So far there is not any LE audio request.


Kevin-san asked him to introduce the decisionmaker of BT in Denso, but he could not answer.


Action Items
1.	To organize the next meeting (Suzuki)
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