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Customer: 
Meeting Day :2022/12/28
Meeting Method : Conference call
Meeting Agenda : YAMAHA business
Meeting Purpose : conclude Ryosan's request for the business



Participants:
· Customer : MITSUHASHI-san, SAGARIFUJI-san(Yamaha sales )
· A&W : Suzuki,Araki
Summary:
1.	They will discuss internally our suggestion regarding agent fee (commotion)

so if ok and there is another condition, they will write it down in the draft contract

2. Yamaha meeting
they are planning Yamaha & A&W face-to-face meeting in middle of January.
In this case, we are bringing a demonstration set and also providing the evaluation material.

AI
1. Ryosan: to prepare contract draft
2.A&W: to prepare demonstration and evaluation material.
3. Ryosan: to make an appointment with Yamaha in the middle of January 
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